
Noa Schecter

“A powerful life starts 
with powerful thoughts!”
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oa Schecter has spent most of her life
helping others, both personally and
professionally. As a certified iPEC Coach

and NLP Master Practitioner Noa coaches
and mentors adolescents, teens, and adults. She helps
them find the solutions they need to live a more
prosperous life. Noa has been living in the Los Angeles

area for the last twenty years, where she currently
teaches foreign language at a local private high
school. Along with teaching languages Noa runs a

Leadership and Business Ethics program where the
students attain leadership, communication, and social
skills. Students use the skills learned in Noa’s program
throughout their careers, while obtaining the confidence

to reach their goals and to be successful in their chosen
fields and in achieving their purpose in life. Noa also
works with a group of students in her Advisory class to

develop critical thinking and communication skills.

”Change your thoughts, change your life” is her motto.

She strongly believes in “Empowering human
relationships through communications.”



Step 1: 
The Visible Blind Spots

What are blind spots?

Definition:
a: An area around a car, truck etc. that the driver cannot see
b. A tendency to ignore something especially because it is difficult or unpleasant

“A blind spot requires
you, the driver, to pay
closer attention to your
surroundings.”

3 3 Steps for Success

I n life, just like in driving, we are so often life, just
like in driving, we are so often facing blind spots
without advance notice. We are literally being

blindsided. And we attach meanings to these
obstaclesobstacles that may or may not reflect reality. I like to

compare blind spots while driving to blind spots that
occur in personal life, business life, and in all areas of

life. As experienced drivers we are well aware of the
blind spots. We accept that this is part of the driving
experience, and as a result we are more cautious. Just

because there is a blind spot while you’re in traffic does
not mean that driving stops. A blind spot requires you,
the driver, to pay closer attention to your surroundings.
You know your car’s blind spots, and you work around

the limited field of vision by anticipating, and thinking
ahead. Using this analogy, why is it so easy to accept
blind spots in our cars while in life it’s a different story as

we are slow to respond to new developments; it is
difficult for us to accept our blind spots, not having an
easy workaround. The problem is that sometimes we are

responding to blind spots in the wrong way, in a panicky
way, because if we are not aware of something we often
resent not knowing the details, being blindsided,
surprised, unprepared. But the fact is that we are

conscientious of blind spots.



Visible blind spots might seem like a 
contradiction, how can it be a blind spot 
if we see it?
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The way a blind spot works is that it obscures what lies beyond
it. We want to be able to see ahead, to see around the corner, to
have insight into what’s coming next. It’s not enough to just know it's

there, we have to make it more visible by being aware of what we are
missing, what we cannot yet see. The idea is how to create a lifelong
visibility of what we cannot yet see. When you are aware of

something it already has a basis in reality, a visible blind spot is
bringing what’s obscured to a state of awareness.

To be prepared is to be focused. Your sense of being is highly

evolved, and not all of you is visible at any one time. Quiet your mind
and you will get it. The challenges of being YOU are great! No one
has a perspective like yours, so while you steer yourself this way,

and that way, you are bound to arrive at dead ends, detours, blind
spots, road constructions, reroutes, one way streets, being on the
wrong side of the road, etc. The more focused you are the faster you

can get back on track. When a driver is behind the wheel there are
two goals: get to the destination in the best possible way, and to be
safe.

When do people make the most mistakes on the road? When
their field of vision is compromised, and when their attention is not
entirely on driving, making it possible to be surprised, or blindsided.

When are you most aware of the blind spots? When you focus on the
road. And there is no substitute to being on the road. Enjoy your
travels, and the road ahead, and have happy trails. But also watch

the road while driving, the road of life. Yes, you can do both at the
same time! Yes, I know, we are multitasking like never before, doing
everything at once all the time: cellphone, music, navigation, texting,
Facebook, incoming and outgoing calls all while driving, and in the

new cars you get text messages on the car’s instruments even as
you’re not supposed to read. Focus! Work, school, relationships, all
yield more rewarding experiences when you focus. From early age

we hear our parents, teachers, educators tell us to focus in order to
get better results in all areas of life. However, if we ask this question
of ourselves and we are honest with ourselves, we know that we are

more

BLIND SPOTS
ARE WHAT

YOU DON’T SEE. 
BUT YOU CAN:

Find Them

Detect Them

Recognize Them



5 3 Steps for Success

more distracted with technology that is accessible
from nearly anywhere, and more than ever there are
kids, and adults, with learning challenges, such as

ADD, ADHD, and other learning disabilities.

At work the best rewards are when you are focused,

sharp, proactive and on your toes, so to speak.
There’s an entire industry dedicated to selling us
products that companies claim can sharpen our focus.
Energy drinks, pills, medications, some of which

promise higher levels of concentration, greater focus,
and with the implicit understanding that we can take
on anything and come up with better results. In order

to get to where you want you need to concentrate on
the road. In the story The Dancer on the Rope, the
dancer who walks on the thinnest of ropes has to

focus on the rope and on nothing else. The dancer
cannot focus on anything else, otherwise the dancer
might fall. To do something that’s highly challenging
requires full concentration. It is impossible to walk on

a tightrope while looking at your phone. Traveling
entails risks, including the risk of failure. This is a
great motivation for getting things right. This is life at

its truest, and while drivers are not tight-ropers nor
trapeze artists there still are consequences for getting
off the road. Issue yourself your own travel for

advisories, alerts, and warnings. You must, however,
be aware that you cannot be prepared for everything.

Blind spots, by definition, recur at the most
compromising positions. The solution is to have less
distractions. The less distractions you have while

driving the safer you drive, and you become more
aware of the dangers. All you have to do is be more
focused on the drive. This concept translates well into
everyday scenarios where it is beneficial to have less

distractions, be focused, and be aware. Obstruction
necessarily requires a workaround, shifting to a
different course of action, making an unseen area

visible again.

Reading up to here you may tell yourself that you are
a cautious driver, yet you should also be aware of the

fact that you cannot anticipate what other drivers are
about to do.

“Blind spots can be a
good metaphor to how
we view life.”
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In reality you can have a business plan, and be prepared, yet
unexpected things can always happen. These are our blind spots,
the unexpected, when things happen out of the blue, unannounced,

yet the more focused you are, the more prepared you are, and the
more aware you are of the possible blind spots, you can then
navigate successfully even with the unknowns.

No matter how well we prepare to meet our goals, our business
plans, or other plans that we make, these almost always involve
unseen, unknown, and/or unexpected circumstances.

Blind spots are what you don’t see, but you can find them,
detect them, recognize these. The solution is to be focused on the

road of life. Be open-minded to changes, and sometimes you may
have to make decisions in the moment. Should a plan not work
according to your designs this does not mean that you have to stop

working, or creating, instead refocus on your goals, and when you
remove distractions you will be able to find alternate solutions to
working around the problems.

Anticipating what's next is a good first step to finding your way
on the road of life and through heavy traffic. The next step is being
in tune with yourself and with your surroundings, taking cues from

current and upcoming developing situations. Unlike in driving, in life
sometimes in order to connect to your blind spot you have to quiet
your mind and take yourself out of the situation. A state of anger

can put you in danger, which doesn’t help you in making good
decisions in a timely manner.

PLAN AHEAD

When hitting a 
blind spot what 

you can do next is 
counteract it, quiet 

your mind, and 
put a strategy in 
place for getting 
back on the road.



Step 2: 
Willpower vs. Strategy
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It is a well known fact that a majority of
Americans are concerned with reflection
on the first of the year.

Business is booming, matchmakers make more
money, therapists, mental health professionals, and
other similar professions experience a peak in

popularity during the beginning of the year. At the
beginning of the year gym memberships also spike,
and often the gym overflows in January, and with the

passing weeks this new popularity wanes, until the
gym is back to the status quo, with most of the
regulars still there, and only a small percentage of
new members staying the course. This narrative may

sound familiar to you. You may have experienced this
yourself. How is it possible that despite our best
intentions we are misdirected in our efforts to resolve

our shortcomings? Why do the majority of people fail
to achieve their goals? Most people know what they
need to do, and what needs to be done, whether it is

health related, diet and weight management, or
improving relationships, they all know what needs to
change in their lives.

In my coaching practice I notice that there’s a
pattern where I ask clients what they want and they
answer with what they don’t want. Often people are

focused on what they don’t want or they don’t have,
neglecting to be transparent enough as to why they
want what they want. Knowing your “why” is the first

major

major step to achieving personal transparency,
which paves the way to success and innovation.
Start with the end rather than at the beginning. It

may seem counterintuitive to focus on your why first
before setting your end goal. Starting with why
helps you do amazing things again and again as

you constantly focus on defining and redefining
yourself. The question of why helps you support
your will power. How do you define your success
and what plans do you have to achieve your goals

for the new year? What are the reasons that you
want to achieve your goals? Before you focus on
your goals, it is important to clarify for yourself why

is it that you have these goals, and why these goals
are worth pursuing.
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Here is the first step of understanding part of the
problem:

When most people think of the goal that they strive for they think
of the overall goal: I want to make money; I want to get married; I want
to lose weight; but people don’t stop to think why they want what they

want. Another common mistake that people make is when they focus
on what they don’t want and what they don’t have: I don’t want to be
alone; I don’t want to be poor.

Ok, be honest with yourself and think about this: how many times
did you quit at the first hurdle that is in your way? Most people do not
have the fortitude to continue on their journey after hitting a snag,

having a wrinkle in the plan, or hitting a bump in the road. At the other
extreme a person can stay the course when the better option is to let
go and abandon ship. Even if you are the captain you do not want to

go down with a sinking vessel. There is great pride in completing a
task from beginning to end, but your success does not hinge on your
pride. If the better option is to let go and start again from scratch then

that is what needs to happen, let go, quiet your mind, release the
negative emotions, and believe in your process.

Why do small kids ask why? French author Antoine de Saint-

Exupery writes in his book The Little Prince of the incredible habits of
children to ask the same question repeatedly until they get an answer.
Usually it has to be an answer that satisfies them. Children have the

willpower to keep going, to keep asking questions, even in the face of
adversity, and to persist against the odds. Children’s strategy is one of
persistence, and you can borrow this for your own use. Adults, Saint-

Exupery writes, lose this ability, but it is still possible to rediscover your
inner-child when it comes to asking questions. Knowing your why
requires a level of familiarity with yourself that goes well beyond face
value and what’s on the surface, so you must be persistent with your

questioning and knowing your why. Be like a kid, keep asking why,
and understand that no matter what you do you must understand why
you are doing what it is that you are doing.

So, keeping up with your inner-child, ask yourself again, ‘Why am I
doing what I'm doing? Why it is important? Ask the “WHY” question at

least 5 times.

KEEP UP WITH 
YOUR INNER CHILD

Keep asking 
“Why?”

“Why am I doing 
what it is that I’m 

doing?”

“Why is it 
important?”
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Step 3: 
Be the CEO of Your Life

Focus on how …

”How can I create a long 
lasting change in my life?”

This is a common question people have. One of the
possible answers is about the actions that you take, plus
having an awareness of the strategy for making a

change. Here is a good example of the challenges of
how to lose weight, which has long term benefits. The
problems that we have with diets are that there are so

many different, often contradicting, diets, and that
regardless of the diet of choice most people fail to keep
the weight off. Why do dieters gain the weight back soon
after shedding it, and then adding on a few more pounds

for good measure? What is wrong with this system? Is it
the diets that don't work? Is it that people don’t have the
right state of mind, or enough willpower?

LET’S ASSUME 
YOUR GOAL IS TO 

LOSE WEIGHT
Here are some questions to ponder 

before you start your journey.

• Why do you want to lose weight?

• When starting a diet, do you starve 
yourself?

• Do you have a support system?

• Do you clean your cupboard of junk 
food?

• What specific dietary needs do you 
have?

• Are you aware of the strategy of your 
particular diet?

• Are you going to have a diet coach?

• When going out are you going to go to 
health-conscious restaurants?

• What about keeping a diet journal?

• Will you celebrate your success?

• Do you have a set goal for your 
strategy?
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Here is an example:

When setting up a goal it is better to know what is the end g oal, and to keep it in mind. One of the
ways to get to the root cause of your g oal is asking many “Whys”. Don’t shy away from being repetitive, and
remember Saint-Exupery’s Little Prince, or other children you k now, who keep asking questions until they
get the answer they want.

Just like in a business, for dieting the result or end goal -- yes, losing 30 pounds is a goal -- is
important, but you need to focus on the outcomes of dieting and of losing weight, and on the quality of your
life. In this case I gave an exam ple of a diet, however, diet is not about the num bers, it’s about sustainability,
it's about the life changes and the lasting outcomes of achieving the goals, such as more energy, being
healthier, etc. But at the same time being your own CEO, being strategic, starting with why, and visualizing
what's beyond your blind spots is also about business decisions, like: ‘I want to make more money,’ so the
process of making more m oney is going to be same as, ‘I want to lose weight.’ Or, on a personal level, ‘I want
to be happy,’ or ‘I want to get married.’ here is another example of a dieting question to ask that, when
reframed, is applicable to the way we do business: How much m oney you’ll invest in this diet? How much
time are you prepared to invest in this diet?

I WANT TO LOSE 
20 POUNDS!

• Why? I want to shop 
for new clothes that 
will fit me better.

• Why? I want to have 
more energy.

• Why? I want to live a 
healthier lifestyle.

• Why?……...and so on…..

A well-known fact is that people often lose weight but then they
gain it back. Having the willpower is a g reat start, but to com plete the
task requires a strateg y. The mistake that people make is that they
don' t have the exact strateg y they need for their diet. It is better to
start with “why”. It is not about the extra pounds, the pounds are only
something visual, you need to have a list with better consequences
than mere outward appearance, such as health, mobility, increased
energy, vitality.

It can be impractical to try and limit the failure of a diet, of a
relationship, of a business plan, to one single root cause as there may
be many factors that play a role in the systemic failure of dieting,
relationships, and businesses. With that in mind, starting with why is a
sure way to refocus rather than getting lost in the details. To
investigate a particular g oal of yours requires being persistent in the
long run. Toyota Motor Corporation uses the 5 Whys in the
manufacturing of vehicles. Finding out the root cause of a malfunction
requi res detailed inspection: Why is there a malfunction? Why is the
malfunction happening now, and not earlier or later? Why wasn’t the
malfunction detected prior to the malfuncti on? Why the malfunction
was undetectable? Why is the malfunction happening again? T ry this
for yourself, choose a challenge that you are facing in your life and use
the 5 Whys to get some clarity and insight into why you are facing this
particular challenge.

10
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It's not unlike starting a new business. Any goal
you have in life, personal or business goal, look at it
like a business plan.

Every goal in our life must have outcomes, which
are foundational to your being, therefore it is better to

ask yourself why do you want to do X, then write
down a list of outcomes, so in other words: start with
the end result in mind first.

For every goal that you set for yourself you have
to have a reflection, what works, what doesn’t work,
and what needs to be improved.

Let’s continue with the dieting example to see
how reflection might work. For example, you might

ask yourself, “How am I going to change after I lose x-
pounds?” Simply, imagine what life could be like after
the weight loss. Have a vision of how you will be after
you achieve your weight-loss goals. For example,

“I want to lose 30 pounds, because I want to have
more energy, … I want to buy new clothes, … I want
to socialize more.”

Is it because you want to have more energy...?
Energy for what...? For hiking...? For socializing...?
For your significant other...? For traveling...? Going

out? etc. The more details you give yourself the more
clarity you will get.

When you achieve your goals you deserve many
congratulations. NOW WHAT? What is your next
goal? Setting goals is a lot like achieving certain sales
goals, for example. So, you reached a certain goal

selling x-number of widgets. Now what? Well, your
next goal (or set of goals) is aimed at achieving
something higher or greater in the area you want to

achieve. To advance further continue with this
process of visualizing what's beyond the blind spots,
and starting with why, and remember that any

outcomes are foundational to your being who you are.

A common mistake that many people make is
when they do not have a strategy or plan to maintain

their success once they achieved their goals. Don’t let
this be you! Instead, plan to achieve your goal. Then,
while you’re on your way to achieving your goal be

strategic with what you will do right after you achieve
it! In this way, you don’t stop striving toward success,
you don’t slow down your progress, and you keep

succeeding after each goal you make for yourself!
You constantly have to redefine yourself.

Tell more about it: 
How do you FEEL about 
your weight loss?



“A powerful life starts 
with powerful thoughts!”
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